Pricing & Allowance
Management
Accurate, Timely, and Auditable Contract
Management made Eﬀortless
Improve cash ﬂow • Improve relationships
iTrade Price & Allowance Management delivers a series of common truths to
all trading partners. Through its collaborative process, contract pricing and
rebates are managed electronically, allowing manufacturers to maintain
contract agreements and submit changes to the operator for approval 24/7.
This real-time, supply-chain-wide system of recording not only reduces
administration costs, but more importantly provides total visibility of all
commercial agreements and subsequent transactions, thus ensuring all
parties extract the correct values from the contract, and that accurate
rebates are paid up and down the supply chain.

Online Self-Service or Full
Integration into your
systems
Underpinning every world-class
trading platform is a
comprehensive integration network
that connects supply chain partners
in a real time environment. As a
leading e-commerce provider,
iTradeNetwork has an extensive
integration network, one that gives
over 10,000 retailers, operators,
manufacturers and distributors the
ability to trade seamlessly across
the globe.
At present, over 3,000 diﬀerent
message formats are supported
and our professional services team
has experience in all message
types, formats, and transport
protocols used within the industry.
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iTradeNetwork Pricing and Allowance Management Beneﬁts
> Supply-chain-wide ‘system of record’ for pricing and rebates
> Reduces administration costs
> Reduces distributor invoice pricing errors
> Reduces manufacturer rebate payment errors
> Eliminates timing issues – rebate calculation and pricing communication
> Improves cash ﬂow
> Improves accuracy of rebate accruals
> Speeds up processes
> Prevents problems in advance
> Stand-alone or an extension of your current internal contract and rebate
system
> Enables a truly collaborative solution, not isolated working

As an alternative to a fully
integrated service, we oﬀer access
to online self-service options (which
can be branded with the client’s
own look and feel) to ensure all
transactions in the purchase-to-pay
cycle can be recorded electronically.
Using this extensive experience,
iTradeNetwork processes nearly
one million integrated transactions
every day. Regardless of the route
chosen, iTradeNetwork is aware
that client organizations need to
minimize impact on day-to-day
workloads and priorities, and is
adept at delivering successful
implementations quickly and
eﬃciently.
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Step 1: Data Synchronization
Cornerstone of contract and rebate management processes
Common language for eﬀective collaboration
Key to earning money as quickly as possible

Step 2: Contract Management
A single point of truth avoids confusion and disputes, drives better relationships, and saves time and makes money

Step 3: Proof of Performance
Comprehensive reporting functionality
Oﬀers new insights and eliminates uncertainty

Step 4: Claim Automation
Clear, Fast, and Accurate

This collaborative process goes one step further, generating the actual invoices required between partners. This can be
integrated back into accounts receivable systems to further eliminate administrative costs. Additionally, each invoice is
associated with the relevant contract and proofs of performance, so is immediately and completely auditable.
Put simply, Pricing and Allowance Management delivers a series of common truths to all trading partners. Through its
collaborative process, contract pricing and rebates are managed electronically allowing manufacturers to maintain
contract agreements and submit changes to the operator for approval 24/7. This real time, supply chain wide system of
recording not only reduces administration costs, but more importantly provides total visibility of all commercial
agreements and subsequent transactions, thus ensuring all parties extract the correct values from the contract, and that
accurate rebates are paid up and down the supply chain.
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